
Inter Office Memo 


TO: 

Dave WHmesher 

FROM: 

Mickey Jones 

SUBJECT: 

Cumberland Farms 

DATE: 

2/21/95 



The above chain is comprised of five divisions with a General Manager controlling each division. 
These GM’s have authority to approve and disapprove displays and programs. 

Knowing this, CAM Jim Merusi and I have contacted each GM the week of 2/20/95, for the 
purpose of correcting non-compliance with contracted displays and to improve execution of the 
Mustang private label program. 


In addition to the above, CAM Merusi and I introduced the local RJR manager as a contact to 
assist in improving compliance and execution of programs on an on-going basis. 

The divisions are as follows with each division representing 150-200 stores. 


Cumberland Palmer, MA 
Cumberland Johnson, R1 
Cumberland Dover, NH 
Cumberland Flanders, NJ 
Cumberland Orlando, FL 


Mitch McGovern 

Gary Hennesy 

Steve Manos 

Audrey Evanchik 

Handled as a separate account 


Each of these division managers has B & W calling on them and my suggestion would be to 
make each of these accounts a “chain call” assigned to the above individuals. 

Once you review, please let me know your thoughts. 






51853 3178 



